Want to know something interesting? in the fast-paced and relationship-driven world of private equity (pe),
managing connections, tracking deal flow, and maintaining operational discipline are non-negotiable. While
traditional CRM systems like Salesforce and specialized platforms such as Intapp DealCloud have long served the
industry, many PE firms increasingly hail Affinity as the category leader. But what truly sets Affinity apart, and why

is it becoming the preferred choice among dealmakers?

Understanding the PE Relationship Landscape

Before diving into why Affinity stands out, let's briefly reframe the challenge PE firms face regarding data and

relationships:

* Relationships are the lifeblood: Deals rarely happen without knowing the right people, at the right time,

and through trusted introductions.

¢ Manual CRM upkeep is a major pain point: Data entry often falls behind, deals slip through the cracks, and

outdated records cause missed opportunities.

* Investment committees demand governance and control: Transparency, version control, and

collaborative review workflows are crucial.

* Investor relations and LP reporting: Timely, accurate communication with limited partners is a regulatory

and reputational must.

* Fund operations require seamless integrations: From compliance to accounting, operational adjacencies

make for smoother, risk-mitigated fund management.

1. Automated Relationship Capture Vs. Manual CRM Upkeep

Traditional Approach: Manual Data Entry Struggles

Most PE teams have endured the drudgery of maintaining deal pipeline spreadsheets or forcing contacts into
generic CRM platforms not designed for their workflows. Even Intapp DealCloud and Salesforce, while powerful,

require rigorous manual updates and suffer from “fields nobody uses” syndrome.

Who owns each data field is often unclear, resulting in messy data, inconsistent scoring, and delayed updates.

Manually logging emails, calls, and meetings—without automation—means vital touchpoints get missed.

Affinity’s Differentiator: Automated Relationship Capture

Affinity changes this game by automatically syncing your email and calendar events, creating a dynamic and

real-time relationship graph without tedious data entry. This automation powers two key benefits:

1. Relationship Scoring: Affinity applies proprietary algorithms to score connections based on interaction

frequency, recency, and context, highlighting the strongest relationships and potential deal influencers.

2. Proprietary Origination: By surfacing hidden patterns and underleveraged contacts, firms discover unique

deal opportunities unavailable through manual tracking.

This automated relationship intelligence not only saves time but elevates firmwide sourcing, making Affinity less a

CRM and more an intelligence platform tailored to PE origination needs.

2. Governance and Investment Committee Control



Investment decisions aren’t made in isolation. PE firms operate through structured investment committees (ICs)

which require proper document management, version control, and approval workflows.

While Intapp DealCloud boasts strong governance capabilities aligned with legal and compliance requirements,
its interface can feel rigid. Conversely, Salesforce customization often leads to complex setups that need dedicated

admins.

Affinity, built with relationship networks as a foundation, extends governance by enabling collaborative deal rooms

integrated directly with relationship data. This means deal teams can:

® Track deal progression alongside real interaction histories
* (Centralize investment memos, diligence documents, and notes
® Set permission controls ensuring only authorized users access sensitive information

® Generate audit trails automatically, vital for compliance reviews

By weaving governance tightly with relationship and pipeline data, Affinity offers a natural way for ICs to stay

informed, aligned, and compliant.

3. Investor Relations and LP Reporting Workflows

Limited partners (LPs) demand timely and reliable updates spanning fund performance, deal activity, and risk

exposure. Investor portals and reporting dashboards are their windows into fund operations.
Here's how Affinity compares and collaborates:

Aspect Affinity Intapp DealCloud Salesforce Investor Portal Integration Supports native integrations and flexible
API access to keep LP portals updated Strong integrations focused on legal and compliance domains Highly
customizable but requires configuration effort Reporting Automation Automates communication flows drawing
from live relationship and deal data Good for compliance-heavy reporting, less flexible for ad hoc requests Robust
but requires building custom reports and dashboards User Experience for IR Teams Intuitive; reduces context
switching by unifying relationship and fund data Comprehensive but complex Widely used but can overwhelm

non-technical IR users

Affinity's capabilities in this space allow investor relations teams to work smarter—not harder—by linking LP

communications directly to investor data, fund deals, and relationship insights.

4. Fund Operations, Compliance, and Accounting Adjacency

Managing a PE fund extends beyond sourcing and investment; back-office operations, regulatory compliance, and

accounting processes demand tight controls and clean data.

e Affinity: While not an accounting system, it works effectively alongside fund operations platforms through
APl integrations, maintaining clean relationship data to inform compliance checks.
* Intapp DealCloud: Tailored for operational rigor with strong compliance workflows and audit capabilities.

¢ Salesforce: Requires extensive customization to meet financial compliance needs, often leading to slow

rollout.

Affinity's strength lies in serving as the relational source of truth, complementing fund accounting and compliance
systems rather than trying to replace them. This adjacency approach reduces duplication fingerlakes1.com of effort

and errors.
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Why PE Firms Are Calling Affinity the Category Leader

Let's distill the key reasons from a practical standpoint—no buzzwords, no vague claims:

1. Automated Relationship Capture: PE firms value how Affinity effortlessly syncs with email and calendar

platforms, automatically capturing every meaningful interaction without manual logging.

2. Relationship Scoring & Proprietary Origination: Affinity’s unique algorithms highlight the strongest and

most unusual connections, surfacing proprietary deal opportunities that are hard to replicate.

3. Deep Integration of Relationship Intelligence: Unlike traditional CRMs, relationship data flows naturally

into pipeline tracking, investment committee workflows, and LP reporting.

4. Operational Simplicity with Governance: Investment teams have controls and collaboration spaces that

mirror real-world approval processes without heavy configuration.

5. Complementary to Existing Fund Systems: Affinity doesn’t try to be all things but focuses on doing

relationship intelligence flawlessly and plugging into compliance and accounting tools.

6. Modern UX for Deal Teams and IR: Users across the firm—from origination to investor relations—find

Affinity intuitive and less time-consuming compared to legacy platforms.

How Affinity Coexists with Intapp DealCloud and Salesforce

If your firm already uses Intapp DealCloud or Salesforce, adopting Affinity can enhance rather than replace your

tech stack:




* Use Affinity's automated data capture as the initial source of truth for relationships that feed into DealCloud’s

deal tracking and compliance workflows.
e Surface real-time relationship insights in Salesforce dashboards to empower sales and investor relations teams.

* Leverage Affinity APIs to sync investor portal data, ensuring LPs receive transparent and up-to-date reports

fed from both relationship and fund data.

This integration approach respects that implementation timelines in enterprise PE firms rarely move as fast as

vendors promise but provides a realistic roadmap to better data flows.

Final Thoughts: Choose Relationship Intelligence, Not Just a CRM

Private equity firms face relentless pressure to source unique deals, operate with transparency, satisfy LPs, and
comply with evolving regulations. The old ways—manual CRM upkeep, siloed spreadsheets, and generic platforms

—no longer cut it.

Affinity’s automated relationship capture, relationship scoring, and integration capabilities address these
pain points head-on, delivering proprietary origination advantages and governance efficiencies crucial

in today’s market.

Rather than selling quick fixes or Al hype without context, Affinity demonstrates value by focusing on what
matters: real data ownership, minimal manual upkeep, and actionable insights embedded into every stage of the

PE lifecycle.

For PE firms serious about boosting deal flow and operational rigor, Affinity isn't just another tool—it's becoming

the category leader by enabling smarter, faster, and more compliant relationship-driven investing.



